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say they believe their
business would grow
% as a result of the

GBA's development
over the next three years.
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To facilitate the free movement of people within the GBA,
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believe that tax
incentives are the
most important,

followed by affordable
accommodation and

transportation at 43
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To learn more about the Greater Bay Area, visit www.hsbc.com.hk/greaterbayarea.

Information in the document is extracted from the ‘Navigating the Greater Bay Area — Second annual survey on key drivers for success’ report prepared by KPMG Huazhen LLP.
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Navigating China’s
Greater Bay Area

Technology and innovation sector
Key drivers for success

HSBC, KPMG China and the Hong Kong General Chamber of Commerce jointly conducted a survey in June
and July 2018 to assess business sentiment around the Greater Bay Area (GBA), surveying more than 700
business executives in various sectors. This infographic shows key findings collected from respondents in
the technology and innovation sector, one of the three sectors identified as the biggest beneficiaries.

Two of the most decisive factors
for the GBA's success were tied at
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for both free movement
of capital and free
movement of people.

more than 1 O
%.

Only

view coordination among
o GBA cities as a significant
A) challenge, compared to

the overall average of 39%.
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%

think policy/regulatory
ambiguity, uncertainty
and unfamiliarity

is among the most
significant challenges
to GBA business plans.

%

think intellectual
property infringement
is also a significant
challenge, compared
to the overall average
of 21%.

The information contained herein is of a general nature and is not intended to address the circumstances of any particular individual or entity. Although KPMG endeavours to provide accurate and timely information, there can be no guarantee that
such information is accurate as of the date it is received or that it will continue to be accurate in the future. No one should act upon such information without appropriate professional advice after a thorough examination of the particular situation.

The information, findings, projections, representations, opinions or comments in the report (the ‘Report’) are those of The KPMG Huazhen LLP and they do not constitute any form of opinion, advice, recommendation, representation or endorsement
of The Hongkong and Shanghai Banking Corporation Limited (the ‘Bank’). The Bank makes no representation or warranty (express or implied) of any nature and accepts no liability or responsibility with respect to the Report and any inaccuracy or



